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Ÿá«ÜÊÝÃÜ
11 ǽŸÅÊÜÄ 20263

EñÜÕÊÜ ©àPæÒ ±Üvæ̈ Ü ¿ááÊÜ£Wæ 
ÓÝÃæãàq®ÜÈÉ ÊæáÃÜÊÜ~Wæ 

23PæR iÇÝÉ WÝÂÃÜíq Áãàg®æWÜÙÜ PÝ¿ÞìWÝÃÜ

æ̧àÆãÃÜá, ǽ.11& ÓÝíÓÝÄPÜ iàÊÜ®Ü 
ñæãÃæ Ü̈á 30 ÊÜÐÜì Ü̈ ²Åà£ hæç®… GíŸ 
¿ááÊÜ£ «ÝËáìPÜ iàÊÜ®ÜPæR ±ÜÅÊæàÎÓÜáÊÜ 
ÊÜáãÆPÜ ËË«Ü ÓÜíPÜÆ³ æ̈ãí©Wæ EñÜÕÊÜ 
©àûæ ±Üvæ¿áÆá ÊÜááí¨Ý Ü̈ ×®æ°Çæ¿áÈÉ 
¿ááÊÜ£¿á®Üá° ÓÝÃæãàq®ÜÈÉ ±Üor| Ü̈ 
ÊÜááSÂÃÜÓæ¤¿áÈÉ ÊæáÃÜÊÜ~Wæ ®ÜvæÓÜÇÝÀáñÜá.

±Üor| Ü̈ ÓÜí»ÜÊÜ®Ý¥Ühæç®Ü 
ÓÜÊÜáá¨Ý¿á Ü̈oÅÓ…r¯í Ü̈ BÁãàiÔ Ü̈ª 
EñÜÕÊÜ ©àûÝ PÝ¿áìPÜÅÊÜáPÜãR ÊÜáá®Ü°Êæà hæç®Ü 
ÓÜí±ÜÅ¨Ý¿á Ü̈íñæ «ÜÊÜáì Ü̈ÊÜÃÜ ®æàñÜêñÜÌ Ü̈ÈÉ 
hæç®Ü ÓÜÊÜÞg Ü̈ ÊÜááSívÜÃÜá, ÊÜá×Ùæ¿áÃÜá, 
¿ááÊÜPÜÃÜá Öæbc®Ü ÓÜíTæÂ¿áÈÉ »ÝWÜÊÜ×Ô 
«ÝËáìPÜNãàÐÜÜOæ, »Üg®æWÜÙæãí©Wæ ÊÜáíWÜÙÜ 
ÊÝ¨ÜÂ¨æãí©Wæ ÊæáÃÜÊÜ~Wæ ®ÜvæÔ¨ÜÃÜá.  

 ¨æàÊÜÃÜ PÜvæ BÙÜÊÝ¨Ü »ÜQ¤, 
A×íÓæ,ñÝÂWÜ ÊÜáñÜá¤ ÓÜí¿áÊÜá¨Ü 
ÊÜÞWÜì A®ÜáÓÜÄÓÜáÊÜ E æ̈ªàÍÜ©í Ü̈ 
C¨æà ´æ.19ÃÜí¨Üá bPÜRÊÜáWÜÙÜãÄ®ÜÈÉ 
®Üvæ¿ááÊÜEñÜÕÊÜ ©àûæ AíWÜÊÝX ²Åà£hæç®… 
GíŸ ¿ááÊÜ£ ©àûæ ÔÌàPÜÄÔ£¤ÃÜáÊÜ 
PÝÃÜ|®æÃæ© Ü̈ªÊÜÄWæhæç®Ü«ÜÊÜáì Ü̈ 
ñÜñÜÌWÜÙÜá, ÓÜíÓÜ¢£ ÊÜáñÜá¤iàÊÜ®Ü ÊÜåèÆÂWÜÙÜ 
PÜáÄñÜáE±Ü®ÝÂÓÜ ¯àvÜÇÝÀáñÜá.

²Åà£hæç®…AÊÜÃÜñÝÂWÜÊÜá¿á ¯«ÝìÃÜPæR 
hæç®Ü ÓÜÊÜÞg Ü̈ ÊÜááSívÜÃÜá A¼®Üí Ü̈®æ 
ÓÜÈÉÔ¨ÜÃÜá.©àûÝPÝ¿áìPÜÅÊÜá¨Ü ÊæáÃÜÊÜ~Wæ 
ÊÜáñÜá¤ PÝ¿áìPÜÅÊÜáÊÜâ ÍÝí£,ÓèÖÝ¨Üìñæ 
ÊÜáñÜá¤«ÝËáìPÜHPÜñæ¿á ÓÜí¨æàÍÜÊÜ®Üá° 
ÓÝÃÜÈ Ü̈áª D EñÜÕÊÜ ©àPÜÒ PÝ¿áìPÜÅÊÜá hæç®Ü 
ÓÜÊÜÞg¨ Ü«ÝËáìPÜ ±ÜÃÜí±ÜÃæ ÖÝWÜã ÓÜíÓÜêR 
£¿á ÊÜáÖÜñÜÌÊÜ®Üá° ÊÜáñæã¤Êæá¾ G£¤ ×w©ñÜá¤.

ÎÅà ÃæàÊÜ|¡Ô æ̈ªàÍÜÌÃÜ ÊÜásÜ̈ ÜÈÉ ÊÜáÖÝÎÊÜÃÝ£Å hÝñæãÅàñÜÕÊÜ  

ñÜáÊÜáPÜãÃÜá, ǽ.11&  ÊÜáÖÝÎÊÜÃÝ£Å¿áí Ü̈á ÎÅà 
ÃæàÊÜ|Ô æ̈ªàÍÜÌÃÜ ÊÜásÜ̈ ÜÈÉ GÃÜvÜá ©®ÜWÜÙÜ PÝÆ ËË«Ü 
«ÝËáìPÜ PÝ¿áìPÜÅÊÜáWÜÙÜ®Üá°  BÁãàiÓÜÇÝX æ̈. 

 D PÜáÄñÜá ÓÜá©ªWæãàÑu¿áÈÉ ÃæàÊÜ|Ô æ̈ªàÍÜÌÃÜ 
WÜáÃÜá ÊÜásÜ¨Ü  ÎÅà ¹í¨Üá ÍæàSÃ… Jvæ¿áÃ… 
ÓÝÌËáài  ÊÜÞ×£ ¯àw¨Üáª,  ÊÜáÖÝÎÊÜÃÝ£Å 
AíWÜÊÝX ÊÜásÜ̈ ÜÈÉ  ́ æ.15 ÃÜí Ü̈á  WÜíWÝ ±Üähæ ÊÜáñÜá¤ 
ÓÜÌÔ¤ ±ÜâOÝÂ@ ÖÝWÜã ÊÜásÜ̈ ÜÈÉ ÎÅà ÃæàÊÜ|Ô æ̈ªàÍÜÌÃÜ 
ÓÝÌËáWæ ÃÜá Ü̈ÅÖæãàÊÜá ÊÜáñÜá¤ ÃÜá¨ÝÅ¼ÐæàPÜ ×Ä¿áÃÜ 
WÜ¨ÜáªWæ ±Üähæ, ®ÝWÜ¨æàÊÜñÝÊÜÐÝì¼ÐæàPÜ ÖÝWÜã 
ÊÜáÖÝÊÜáíWÜÙÝÃÜ£ ®æÃÜÊæàÃÜÈ æ̈ Gí Ü̈ÃÜá. 

16ÃÜí Ü̈á ̈ ÝÓÜÃÜ ÊÜáá Ü̈œ¿áÂ®Ü±ÝÙÜÂ ÖÝWÜã ÓÜáñÜ¤Æ 
WÝÅÊÜá Ü̈ BÓÜPÜ¤ BÔ¤PÜ »ÜPÜ¤ ÊÜá×Ùæ¿áÄí Ü̈ ÓÝÊÜáã×PÜ 
ÓÜñÜÂ®ÝÃÝ¿á| ±Üähæ ̧ æÚWæY 10 WÜípæÀáí Ü̈ ±ÜÅÓÝ Ü̈ 
Ë¯ÁãàWÜËÃÜáñÜ¤̈ æ Gí Ü̈ÃÜá. D EñÜÕÊÜ̈ ÜÈÉ ËË«Ü 
ÓÝíÓÜRê£PÜ PÜÇÝñÜívÜWÜÙÜ ±ÜÅ Ü̈ ÍÜì®ÜË æ̈.   ÓÜÊÜÞÃÜí»ÜPæR 
ÖÜÆÊÝÃÜá ÊÜásÝ—àÍÜÃÜ®Üá° ÊÜáñÜá¤  iÇÝÉ EÓÜá¤ÊÝÄ 
ÓÜbÊÜÃÜá, ÓÜíÓÜ̈ ÜÃÜá, ÍÝÓÜPÜÃÜ®Üá° BÖÝÌ¯ÓÜÇÝX æ̈ 
Gí¨Üá £ÚÔ¨ÜÃÜá.  ÓÜá©ªWæãàÑu¿áÈÉ PÜ®ÝìoPÜ 
±ÜÅ æ̈àÍÜ PÜáÃÜáŸÃÜ ÓÜíZ Ü̈ BíñÜÄPÜ ÇæPÜR ±ÜÄÍæãà«ÜPÜ 
q.C ÃÜZÃÝÊÜå…, ÖÝÓærÇ… ÊÜÂÊÜÓÝ§±ÜPÜ ŸÓÜÊÜÃÝgá, 
ÎÊÝ®Üí Ü̈ C Ü̈ªÃÜá.

ÖæÙÜÊÜÃÜÖÜáíw¿áÈÉ EbñÜ PÜ~¡®Ü ñÜ±ÝÓÜOÝ Î¹ÃÜPæR aÝÆ®æ 

5 Pæãàq ÃÜã. ÊæaÜc Ü̈ A¼ÊÜê©œ PÝÊÜáWÝÄ aÝÆ®æ

ËáÐÜ®ÜÄWÜÚí Ü̈ ÊÜáñÝíñÜÃÜ ÖÜá®Ý°ÃÜ: PÜÅÊÜáPæR JñÝ¤¿á

æ̧àÆãÃÜá, ǽ.11& «ÜÊÜáìÓÜ§ÙÜPæR ±Ý Ü̈¿ÞñæÅ 
¿áÈÉ ñæÃÜÙÜáÊÜ ÖÝÓÜ®Ü& æ̧àÆãÃÜá ÃÜÓæ¤¿áá Ü̈ªPÜãR 
ÁáàÓÜáQÅÓÜ¤®Ü ËaÝÃÜÊÜâÙÜÛ ±ÜâÓÜ¤PÜWÜÙÜ®Üá° GÓæ̈ Üá 
ËáÐÜ®ÜÄWÜÙÜá ÊÜáñÝíñÜÃÜPæR ÖÜá®Ý°ÃÜá ®ÜvæÓÜá£¤Êæ 
Gí¨Üá ËÍÜÌ ×í¨Üã ±ÜÄÐÜñ… ŸgÃÜíWÜ¨ÜÙÜ¨Ü 
ÊÜááSívÜÃÜá BPæãÅàÍÜ ÊÜÂPÜ¤±ÜwÔ,  D ËÃÜá Ü̈œ 
PÜÅÊÜá PæçWæãÙÜÛ̧ æàPæí Ü̈á JñÝ¤ÀáÔ Ü̈ÃÜá.

Ë×í±Ü, ŸgÃÜíW Ü¨ ÜÙ Ü¨ Ü  Ê ÜááSívÜ, 
ñÝÆãPÜá A«ÜÂPÜÒ »ÜÃÜñ… ÊÜÞñÜ®Ýw, ñÝÆãÉQ®Ü 
ÖÝÓÜ®Ü&¸æàÆãÃÜáÃÝÐÜrÄà¿á Öæ¨ÝªÄÃÜÓæ¤¿á 
Ê ÜáÈÉPÝgáì®Ü± Ü âÃ Ü  WÝÅÊ Üá¨ Ü  Ó ÜËáà±Ü 
ÁáàÓÜáQÅÓÜ¤®Ü ËaÝÃÜÊÜâÙÜÛ ±ÜâÓÜ¤PÜWÜÙÜ®Ü° ËàüÔ 
ÊÜÞñÜ®Ýw Ü̈ÃÜá. 

´æ.15ÃÜí¨Üá ÊÜáÖÝÎÊÜÃÝ£Å  ×®æ °Ç æ 
¿áÈÉÃÝgÂ Ü̈ ÊÜáãÇæ ÊÜáãÇæWÜÚí Ü̈ «ÜÊÜáìÓÜ§ÙÜ 
ÓæàÄ¨Üíñæ ËË«Ü ÎÊÜ®Ü ¨æàÊÝÆ¿áPæR»ÜPÜ¤ÃÜá 
±Ý¨Ü¿ÞñæÅ ÖæãàWÜáÊÜâ¨Üá ÓÝÊÜÞ®ÜÂÊÝX 
PÝ|ŸÖÜá¨ÝX¨æ. A¨ÜÃ ÜÆãÉ ÎÊÜÃÝ£Å 
ÓÜÊÜá¿á¨ÜÈÉ ÎÊÜ®Ü ¨ÜÍÜì®Ü ÊÜÞw¨ÜÃæ ±Üâ|Â 
Æ¼ÓÜáñÜ¤̈ æ GíŸá Ü̈á ×í Ü̈ã ÓÜí±ÜÅ¨Ý¿áWÜÙÜÈÉ 

Jí¨ÝX¨ æ .  C¨ Ü® Ü °  ñ Ü² ³Ô  » ÜP Ü ¤ Ã Ü® Ü á ° 
ÊÜáñÝíñÜÃÜWæãÚÓÜ¸æàPæíŸ E¨æªàÍÜ©í¨Ü D 
Äà£»ÜPÜ¤ÃÜá ÓÝWÜáÊÜ ÃÜÓæ¤¿áá Ü̈ªPÜãRÁáàÓÜáË®Ü 
±Ü âÓ Ü ¤P ÜW ÜÙ Ü® Ü °  ÖÝQ ÊÜáñÝíñÜÃ ÜP æ R± Ü ÅaÝÃÜ 
®ÜvæÓÜá£¤ÃÜáÊÜâ Ü̈á SíwÓÜáñæ¤àÊæ. ÊÜáñÜá¤ C Ü̈PæR 
PÝÃÜ|ÃÝ Ü̈ÊÜ ËÃÜá Ü̈œ ±æäÈàÓÜÃÜá PÝ®Üã®Üá PÜÅÊÜá 
PæçWæãÙÜÛ̧ æàPæí Ü̈á JñÝ¤ÀáÔ Ü̈ÃÜá. 

ÊÜááSívÜ ÍÜÃÜñ… ÊÜÞñÜ®Ýw, PÜ®ÝìoPÜ̈ ÜÈÉ 
ÊÜáñÝíñÜÃÜ ¯Ðæà«ÜPÝÁáª (PÜ®ÝìoPÜ«ÝËáìPÜ 
ÓÝÌñÜíñÜÅÂ ÖÜPÜáR ÓÜíÃÜPÜÒOÝ A—¯¿áÊÜá, 2022) 
hÝÄ¿áÈÉ¨ÜªÃÜã, ŸÆÊÜíñÜ ÖÝWÜã BËáÐÜ 
A¥ÜÊÝ ÊÜíaÜ®æ¿á ÊÜáñÝíñÜÃÜ ±ÜÅPÜÃÜ|WÜÙÜá 
ÊÜááí¨ÜáÊÜÄ©Êæ. C¨ÜPæR E¨ÝÖÜÃÜOæ¿ÞX 
ÖÝÓÜ®Ü& æ̧àÆãÃÜá ÃÜÓæ¤ÊÜÃæWÜã 2 Ÿ©¿áÆãÉ 
ÁáàÓÜáQÅÓÜ¤®Ü ËaÝÃÜWÜÙÜáÙÜÛ ±ÜâÓÜ¤PÜ ÖÝQÃÜá ÊÜâ Ü̈á 
PÝ|ŸÖÜá¨ÝX æ̈. Cí¥ÜÊÜÃÜ®Üá° WÜáÃÜá£Ô PÜt| 
ÎûæWæ WÜáÄ ±ÜwÓÜ̧ æàPæí Ü̈ÃÜá. Ë×í±Ü, ŸgÃÜíWÜ 

Ü̈ÙÜ̈ Ü ñÝÆãPÜá PÝ¿áì Ü̈Îì ®ÝWæàÍ…(WÜáívÜ) 
ÓÜíÁãàgPÜ »ÜÃÜñ…, ñÝÆãPÜá ÓÜÖÜ ÓÜíÁãàgPÜ 
ÊæãàÖÜ®…, ÍÜíPÜÃ…, Ü̈ÍÜì®… CñÜÃÜÄ Ü̈ªÃÜá.

PÜ®ÝìoPÜ QÅàvÝPÜão Ü̈ÈÉ pǣ °Ó…®ÜÈÉ PÜíb®Ü ±Ü̈ ÜPÜ ±Üvæ̈ Ü vÝ.ÊæáàZ®Ü, ÇÝíW… gí±…®ÜÈÉ b®Ü°̈ Ü ±Ü̈ ÜPÜ 
±Üvæ̈ Ü ±ÝÅ²¤, ÃÝgÂ ÃÝhæãÂàñÜÕÊÜ ±ÜÅÍÜÔ¤ ±ÜâÃÜÓÜ¢ñÜ A®ÜáÍÝíñÜÃÝgá ÖÝWÜã ÊæíPÜpæàÍ…, q.Pæ.B®Üí¨… AÊÜÃÜ®Üá° 
WæÙæ¿áÃÜ ŸÙÜWÜ©í Ü̈ ñÜáÊÜáPÜãÄ®Ü ÊÜáÖÝñÜ¾WÝí— QÅàvÝíWÜ| Ü̈ÈÉ ÓÜ®Ý¾̄ ÓÜÇÝÀáñÜá. D ÊæàÙæ ÊÜá«Üá WæãàÇ…x, 
ÊÝÇæ aÜí Ü̈Å¿áÂ, Ë®Ü¿å…, PÜêÐÜ¡ÃÝÊ…, ÓÜá Ü̈ÍÜì®…, ±ÜÅÓÜ®Ü°, ®ÜÃæàÍ…, ËÃÜã±ÝPÜÒ ÊÜá£¤ñÜÃÜÄ Ü̈ªÃÜá.

28PæR ÃÝgÂ ÊÜáor Ü̈ ÍæçPÜÒ~PÜ ÊÜáÖÝ ÓÜÊæá¾àÙÜ®Ü

¸æàÆãÃÜá,´æ.11& ÃÝgÂ ±ÝÅ¥ÝËáPÜ ÍÝÇÝ ÎPÜÒPÜÃÜ 
ÓÜíZ©í¨Ü C¨æà ´æ.28ÃÜí¨Üá ¸æíWÜÙÜãÄ®Ü AÃÜÊÜá®æ 
Êæáç¨Ý®Ü̈ ÜÈÉ ÃÝgÂ ÊÜáor Ü̈ ÍæçPÜÒ~PÜ ÊÜÞÖÝ ÓÜÊæá¾àÙÜ®Ü, 
«Ü®ÜÂñÝ ÓÜÊÜÞÃÜí»Ü, ÓÜíZ Ü̈ ÓÜáÊÜ|ì ÊÜáÖæãàñÜÕÊÜ ÖÝWÜã 
WÜáÃÜáÊÜí¨Ü®Ý ÓÜÊÜÞÃÜí»Ü BÁãàiÔ¨Üáª, ñÝÆãÉQ®Ü 
±ÝÅ¥ÝËáPÜ ÍÝÇÝ ÎPÜÒPÜÃÜá »ÝWÜÊÜ×ÓÜ̧ æàPæí Ü̈á ÓÜíZ Ü̈ 
ñÝÆãPÜá A«ÜÂPÜÒ ±ÝÇÝPÜÒ ÖæàÚ Ü̈ÃÜá. 

ÓÜá©ªWæãàÑu¿áÈÉ ÊÜÞñÜ®Ýw Ü̈ AÊÜÃÜá, ®ÜÊÜá¾ ÓÜíZPæR 
55 ÊÜÐÜì ±ÜäÃæçÔ¨Ü ×®æ°Çæ¿áÈÉ  C¨æà 28ÃÜí¨Üá 
¸æíWÜÙÜãÄ®Ü AÃÜÊÜá®æ Êæáç¨Ý®Ü¨ÜÈÉ ÃÝgÂ ÊÜáor¨Ü 
ÍæçPÜÒ~PÜ ÊÜáÖÝ ÓÜÊæá¾àÙÜ®Ü, «Ü®ÜÂñÝ ÓÜÊÜÞÃÜí»Ü, ÓÜíZ¨Ü 
ÓÜáÊÜ|ì ÊÜáÖæãàñÜÕÊÜ ÖÝWÜã WÜáÃÜáÊÜí Ü̈®Ý ÓÜÊÜÞÃÜí»Ü 
BÁãàiÔ Ü̈áª D ÓÜÊÜÞÃÜí»ÜPæR ñÝÆãQ®Ü GÆÉ ÎPÜÒPÜÃÜá 
ñÜ±Ü³¨æà »ÝWÜÊÜ×ÓÜ¸æàPæí¨ÜÃÜá. 

±ÝÅ¥ÝËáPÜ ÍÝÇÝ ÎPÜÒPÜÃÜ ÓÜíZ¨Ü iÇÝÉ«ÜÂûæ aæçñÜÅ 
®Ý¿áPÜÃÜÖÜÚÛ ÊÜÞñÜ®Ýw, 55 ÊÜÐÜì ±ÜäÃæçÔÃÜáÊÜ ÓÜíZPæR 
ÖÜÆÊÝÃÜá ÓÜÊÜáÓæÂWÜÚ¨ÜªÊÜâ. A¨Ü®Üá° ÃÝgÂ ÓÜPÝìÃÜ¨Ü 
ÊÜááSÂÊÜáí£Å, E±Ü ÊÜááSÂÊÜáí£Å, ÓÜbÊÜÃÜá ÓÜ³í©Ô 
±ÜÄÖÝÃÜ ¯àw¨Ü ×®æ°Çæ¿áÈÉ AÊÜÄWæ A¼®Üí¨Ü®æ  

ÖÝWÜã ÓÜíZ¨Ü ÓÜáÊÜ|ì ÊÜáÖæãàñÜÕÊÜ ÓÜÊÜÞÃÜí»Ü¨Ü 
gñæWæ ±ÝÅ¥ÝËáPÜ ÍÝÇÝ ÎPÜÒPÜÄWæ Jí¨Üá ©®Ü¨Ü 
PÝ¿áìWÝÃÜ BÁãàiÓÜÇÝX¨æ Gí¨Üá £ÚÔ¨ÜÃÜá. 

CÈÉ ® ÜÊ Üá ¾  ÖÜP Üá RW ÜÙ Üá Ê Üáñ Üá ¤  ¸ æàwPæW ÜÙ Ü® Üá ° 
ÊÜáíwÓÜÇÝWÜáÊÜâ¨Üá. AÆÉ¨æ ÎPÜÒPÜÄWæ ÎPÜÒPÜÃÜ PæÆÓÜ 
ÊÜÞvÜÆá ¹oár, ÎPÜÒPÜÃÜ®Üá° ÎPÜÒ| ÖæãÃÜñÜá±ÜwÔ CñÜÃæ 
ÓÜPÝìÄ PæÆÓÜWÜÚWæ ®æàËáÓÜáÊÜâ¨Ü®Üá° ¯ÈÉÓÜáÊÜíñæ 
JñÝ¤ÀáÓÜÇÝWÜáÊÜâ¨Üá. ÓÜPÝìÄ ÍÝÇæWÜÙÜÇæÉ ±ÜäÊÜì 
±ÝÅ¥ÝËáPÜ ÍÝÇæWÜÙÜ®Üá° ñæÃæ¨Üá ÓÜPÝìÄ ÍÝÇæWÜÙÜ®Üá° 
EÚÓÜáÊÜíñæ ÊÜá®ÜË ÊÜÞvÜÇÝWÜáÊÜâ¨Üá. GÆÉ ÓÜPÝìÄ 
®èPÜÃÜÃÜ ÊÜáPÜRÙÜ®Üá° PÜvÝx¿áÊÝX ÓÜPÝìÄ ÍÝÇæ¿áÈÉ 
K©ÓÜÆá ÓÜPÝìÃÜ B¨æàÎÓÜ¸æàPæí¨Üá C¨æà ÓÜí¨Ü»Üì 
ÊÜá®ÜË ÊÜÞvÜÈ¨æªàÊæ. B¨ÜªÄí¨Ü ®ÜÊÜá¾ D ÓÜÊÜÞÃÜí»ÜPæR 
iÇæÉ ÊÜáñÜá¤ ñÝÆãQ®Ü GÆÉ ÎPÜÒPÜ ¸Ýí«ÜÊÜÃÜá ñÜ±Ü³¨æà 
BWÜËáÓÜ¸æàPÜá Gí¨Üá ÖæàÚ¨ÜÃÜá. 

ÓÜá©ªWæãàÑu¿áÈÉ ±ÝÅ¥ÝËáPÜ ÍÝÇÝ ÎPÜÒPÜÃÜ ÓÜíZ Ü̈ 
iÇÝÉ ±ÜÅ«Ý®Ü PÝ¿áì¨ÜÎì ŸÓÜÊÜÃÝgá, ñÝÆãPÜá 
±ÜÅ«Ý®Ü PÝ¿áì Ü̈Îì ÃÜZáPÜáÊÜÞÃ…, ¯ æ̈àìÍÜPÜÃÝ Ü̈ 
ÆñÝ, g¿á|¡, ÃÜË CñÜÃÜÃÜá ÖÝgÄ¨ÜªÃÜá.

£.®ÜÃÜÔà±ÜâÃÜ. ǽ.11& ÖæÙÜÊÜÃÜÖÜáíw¿áÈÉ  BÆ 
WÜãvÜá PÜêÑ ±Ü£¤®Ü ÓÜÖÜPÝÃÜ ÓÜíZ ÖÝWÜã Ÿ®Üã°Ä®Ü 
»æçÃÜÊæàÍÜÌÃÜ ®æàñÝÅÆ¿á ÓÜã±ÜÃ… Óæ³ÐÝÈq BÓÜ³ñæÅ 
ÓÜÖÜÁãàWÜ¨ÜÈÉ EbñÜ PÜ~¡®Ü ñÜ±ÝÓÜOÝ Î¹ÃÜ 
®ÜvæÀáñÜá.  PÝ¿áìPÜÅÊÜáPæR aÝÆ®æ ̄ àw ÊÜÞñÜ®Ýw Ü̈ 
BÆWÜãvÜá PÜêÑ ±Ü£¤®Ü ÓÜÖÜPÝÃÜ ÓÜíZ¨Ü A«ÜÂPÜÒ 
ÖæÙÜÊÜÃÜÖÜáíw ².®ÜoÃÝgá,  PÜ|á¡ ÊÜÞ®ÜÊÜ®Ü ̈ æàÖÜ̈ Ü 
A£ ÓÜãPÜÒ$¾ÊÝ Ü̈ AíWÜÊÝX Ü̈áª,A£ hÝWÜÃÜãPÜñæÀáí Ü̈ 
PÝ±ÝwPæãÙÜÛ̧ æàPÜá Gí Ü̈ÃÜá.

¿áÍÜÔÌ̄  PÝv…ì Öæãí©ÃÜáÊÜ ÖÝWÜã Öæãí©ÃÜ̈ Ü 
ŸvÜ g®ÜÃÜã PÜãvÜ EbñÜ PÜ~¡®Ü ñÜ±ÝÓÜOæWæ JÙÜWÝX 
AWÜñÜÂ bQñæÕ ±Üvæ¿áŸÖÜá¨ÝX Ü̈áª ÓÝÊÜìg¯PÜÃÜá 
Î¹ÃÜ̈ Ü E±ÜÁãàWÜ ±Üvæ̈ ÜáPæãÙÜáÛÊÜíñæ PæãàÄ Ü̈ÃÜá. 

®æàñÝÅ—PÝÄ vÝ.aÜí¨Ü®Ü ÊÜÞñÜ®Ýw, PÜ~¡®Ü 
ñæãí Ü̈Ãæ CÃÜáÊÜ ÃæãàXWÜÚWæ ¿ÞÊÜâ æ̈à ®æãàËÆÉ̈ æà 
A®ÜÓæ¤àÑ¿á ŸÙÜÓÜ̈ æà AñÝÂ«Üá¯PÜ ñÜíñÜÅhÝn®Ü ŸÙÜÔ 
PÜ~¡®Ü ÇæàÓÜÃ… ÍÜÓÜ÷ bQñæÕ ÊÜÞvÜÇÝWÜáñÜ¤¨æ.hæãñæWæ 
CíhæPÜÒ®… CÆÉ̈ æà ÖæãÈWæ ÃÜ×ñÜ Çæ®…Õ BÙÜÊÜwÓÜáÊÜ 
ÓèÆ»ÜÂ ®ÜÊÜá¾ BÓÜ³ñæÅ¿áÈÉ̈ æ Gí Ü̈ÃÜá. 

ÓÜíZ Ü̈ E±Ý«ÜÂPÜÒ BÆWÜãvÜá ®ÜígáívÜ, ®ÝWÜ|¡, 
¹.ËàÃÜ»Ü̈ ÜÅ±Ü³, ÊÜáÖÜ̈ æàÊÜ, ÎÊÜ|¡, ÊÜáÖÜ̈ æàÊÜÊÜá¾, 
PÝíñÜÊÜá¾, ÊÜáÄÓÝÌËá, ÊÜáÆÉ|¡, g¿á|¡, ÓÜÖÜ̈ æàÊÜ, 
G®….GÓ….ÍæàSÃ…, ÊÜááSÂ PÝ¿áì ¯ÊÝìÖÜPÜ 
WÜáÃÜáÊÜáÆÉ±Ü³, PÜáÊÜáá¨Ý ®Ý¿áP…, ÃæàTÝ, »æçÃÜÊæàÍÜÌÃÜ 
ÓÜáÃæàÍ…, ®æàñÝÅ—PÝÄ aÜí¨Ü®Ü,AígÈ, ÎÇÝ³, 
g¿áÆü¾, ÊÜáígá®Ý¥…, ÓÜá¯àÇ…, aÜí Ü̈®Ü C Ü̈ªÃÜá.

®Üíg®ÜWÜãvÜá, ǽ.11& ÎÃÝ&®Üíg®ÜWÜãvÜá ÃÝgÂ Öæ¨ÝªÄ¿áÈÉ 2 Pæãàq ÃÜã. ÊæaÜc¨ÜÈÉ 2.6 
Qà.Ëáà. ÃÜÓæ¤ ÊÜáÃÜá vÝíŸÄàPÜÃÜ| ÖÝWÜã ̧ ÝWÜãÃÜá WÝÅÊÜá Ü̈ÈÉ 3 Pæãàq ÃÜã. ÊæaÜc Ü̈ÈÉ ̧ ÝWÜãÃÜá 
AOæPÜoár A¼ÊÜê©œ ÓæàÄ Ü̈íñæ 5 Pæãàq ÃÜã. ÊæaÜc Ü̈ A¼ÊÜê©œ PÝÊÜáWÝÄWÜÚWæ aÝÆ®æ ̄ àvÜÇÝX æ̈ 
Gí¨Üá ÍÝÓÜPÜ ¨ÜÍÜì®… «ÜáÅÊÜ®ÝÃÝ¿á| £ÚÔ¨ÜÃÜá.

¸ÝWÜãÃÜá WÝÅÊÜá Ü̈ÈÉ ̧ ÝWÜãÃÜá AOæPÜoár A¼ÊÜê©œ PÝÊÜáWÝÄ¿á »ÜãËá ±Üähæ ®æÃÜÊæàÄÔ ÊÜÞñÜ®Ýw, 
1965 ÃÜÈÉ Aí©®Ü ÔGí ̄ gÈíWÜ±Ü³ AÊÜÃÜá ̧ ÝWÜãÃÜá AOæPÜpær ̄ ËáìÔ, D ̧ ÝWÜ̈ Ü ÊÜÂÊÜÓÝ¿á ÖÝWÜã 
PÜáw¿ááÊÜ ¯àÄWæ A®ÜáPÜãÆ ÊÜÞwPæãqr̈ ÜªÃÜá. ÓÜ|¡̄ àÃÝÊÜÄ ÓÜbÊÜ  æ̧ãàÓÜÃÝgá AÊÜÃÜá ¯àw Ü̈ 
A®Üá¨Ý®Ü̈ ÜÈÉ AOæPÜpær¿á 4.5 Qà.Ëáà. PÝÆáÊæ Çæç¯íW…  ÖÝWÜã ÖÜãÙÜá ñæWæ¿ááÊÜ PÝÊÜáWÝÄ 
®ÜvæÓÜÇÝWÜá£¤̈ æ. PÝÊÜáWÝÄ ±Üä|ìWæãÙÜÛÆá C®Üã° 2 Pæãàq A®Üá¨Ý®Ü ̧ æàQ æ̈. EÚ Ü̈ A®Üá¨Ý®Ü ̄ àw 
D ±ÜÅ æ̈àÍÜ̈ Ü 800 GPÜÃæ ±ÜÅ æ̈àÍÜ̈ Ü ÃæçñÜÃÜ gËáà®ÜáWÜÚWæ ¯àÃæã Ü̈XÓÜÇÝWÜáÊÜâ Ü̈á. ÔGí Ô Ü̈ªÃÝÊÜá¿áÂ 
AÜÊÜÃÜá ®ÜÊÜá¾ ûæàñÜÅPæR 50 Pæãàq ËÍæàÐÜ A®Üá¨Ý®Ü ¯àw Ü̈áª, 15 Pæãàq ÊæaÜc̈ ÜÈÉ æ̈àÊÜÃÜÓÜ®ÜÖÜÚÛ ÃÜÓæ¤ 
&ÖÜáÆÉÖÜÚÛ&®Üíg®ÜWÜãvÜá ÃÜÓæ¤ A¼ÊÜê©œ PÝÊÜáWÝÄ PæçWæãÙÜÛÇÝX æ̈æ Gí Ü̈á ÖæàÚ Ü̈ÃÜá.

ÊÜÞi ÍÝÓÜPÜ PÜÙÜÇæ PæÍÜÊÜÊÜáã£ì, ñÝÆãÉPÜá PÝíWæÅÓ… A«ÜÂPÜÒ PÜáÃÜÖÜqr ÊÜáÖæàÍ…, g¿áÊÜÞÇÝ, 
ÎÅà¯ÊÝÓ… ÊÜáã£ì, Ëg¿å… PÜáÊÜÞÃ…, ÃÜíWÜ̈ ÝÓ…, b®Ü° Ü̈WÜáwÖÜáíw ÎÊÜÓÝÌËá, ÎÊÜ±Ü³̈ æàÊÜÃÜá, 
ŸÓÜÊÜ|¡,®ÜËà®…,WæãàËí Ü̈ÃÝgá, PÜáÙÜÛ¿áÂ,CC ÃÜÊæáàÍ…,GCC ŸÓÜÊÜÃÝgá, ÎÊÜ±ÜÅÓÝ¨… ,PÜãvÝÉ±ÜâÃÜ 
ÃÝgá, GCC AgÃÜá©ªà®…, ÍÜá«Ý ÎÊÜÃÝgá, ñÜÊÜá¾¿áÂ±Ü³, ÃÝgá, WÜáÃÜáÊÜ¿áÂ CñÜÃÜÄ Ü̈ªÃÜá.

bPÜRÊÜáWÜÙÜãÃÜá,´æ.11& iÇÝÉ ÊÜáor¨Ü WÝÂÃÜíq 
Áãàg®æ¿á ´ÜÜÇÝ®Üá»ÜËWÜÙÜ PÝ¿ÞìWÝÃÜÊÜ®Üá 

ǽ..23ÃÜí Ü̈á ®ÜWÜÃÜ̈ ÜÈÉ ®ÜvæÓÜÆá £àÊÜÞì¯ÓÜÇÝX æ̈ 
Gí Ü̈á iÇÝÉ WÝÂÃÜíq A®ÜáÐÝu®Ü ±ÝÅ—PÝÃÜ̈ Ü A«ÜÂPÜÒ 
Gí.Ô.ÎÊÝ®Üí Ü̈ÓÝÌËá £ÚÔ Ü̈ÃÜá.

i±Üí Ëá¯ ÓÜ»ÝíWÜ| Ü̈ÈÉ  iÇÝÉ WÝÂÃÜíq A®Üá 
ÐÝu®Ü ±ÝÅ—PÝÃÜ̈ Ü ÓÜËá£ BÁãàiÔ Ü̈œ PÝ¿ÞìWÝÃÜ 
PÜáÄñÜ ±ÜäÊÜì»ÝË ÓÜ»æ¿áÈÉ ÊÜÞñÜ®Ýw Ü̈ÃÜá. 

Aí©®Ü PÝ¿ÞìWÝÃÜ̈ ÜÈÉ iÇæÉ¿á I Ü̈á WÝÂÃÜíqWÜÙÜ 
B¿áª AÖÜìÄWæ ÓÜíÊÝ Ü̈, ÊæáÃÜÊÜ~Wæ ®Üvæ¿áÈ æ̈. 
PÝ¿áìPÜÅÊÜá Ü̈ÈÉ ÃÝgÂ WÝÂÃÜíq ±ÝÅ—PÝÃÜ̈ Ü A«ÜÂPÜÒ 
Öæa….Gí.ÃæàÊÜ|¡, E±Ý«ÜÂPÜÒ AÊÜáÃÜ®Ý¥…, iÇÝÉ 
EÓÜá¤ÊÝÄ ÓÜbÊÜ Pæ.hæ.hÝh…ì, EÚ Ü̈íñæ ÍÝÓÜPÜÃÜá, 
g®Ü±ÜÅ£¯—WÜÙÜá »ÝWÜÊÜ×ÓÜÈ¨ÝªÃæ Gí Ü̈ÃÜá.

i.±Üí. ÔCJ ÖÝWÜã ±ÝÅ—PÝÃÜ¨Ü ÓÜ¨ÜÓ ÜÂ 
PÝ¿áì¨ÜÎì Ga….GÓ….QàñÜì®Ý ÊÜÞñÜ®Ýw, 
iÇæÉ¿áÈÉ ÓÜáÊÜÞÃÜá 10 ÆPÜÒPÜãR ÖæaÜác AÖÜìÄWæ  
±ÜíaÜ WÝÂÃÜíq ÊÜáãÆPÜ ÃÝgÂ ÓÜPÝìÃÜ 2175 
Pæãàq ÃÜã.WÜÙÜ®Üá° ¯àw æ̈. JpÝrÃæ iÇæÉ¿áÈÉ g®ÜÃÜ 
B¦ìPÜ ÓÜí±Ü®Üã¾Æ ÖæaÜcÙÜWæãÚÓÜáÊÜ hæãñæWæ B¦ìPÜ 
ÓÜíaÜÆ®Ü ÊÜáãwÓÜáÊÜÈÉ ±ÜíaÜ WÝÂÃÜíq Áãàg®æWÜÙÜá 

ǗÆ±ÜÅ Ü̈ÊÝXÊæ Gí Ü̈ÃÜá.
ÓÜ»æ¿áÈÉ ÊÜá×ÙÝ ÊÜáñÜá¤ ÊÜáPÜRÙÜ A¼ÊÜê©œ CÇÝTæ 

E±Ü¯¨æàìÍÜPÜ ÎÅà¯ÊÝÓ… Êæç.BÆ¨Ý£ì ÊÜÞ×£ 
¯àw, iÇæÉ¿áÈÉ WÜêÖÜÆQÒ$¾ Áãàg®æ¿áw DÊÜÃæWæ 25 
PÜíñÜáWÜÙÜ ÊÜáãÆPÜ 2,62,402 PÜáoáíŸ Ü̈ ¿ágÊÜÞ¯Wæ 
ÊÜÞÔPÜ 52 Pæãàq¿áíñæ, Joár 1267 Pæãàq ÃÜã.WÜÙÜá 
ÓÜí¨Ý¿áÊÝX æ̈. ÊæáÓÝRí PÝ¿áì±ÝÆPÜ A¼¿áíñÜÃÜ 
ÊÜáígá®Ý¥… ÊÜÞñÜ®Ýw, iÇæÉ¿á 3,06,581 ËáàoÃ…
WÜÚWæ ÓÜíŸí—Ô Ü̈íñæ Joár 10 ÆPÜÒ AÖÜìÄWæ ÓÜPÝìÃÜ 
EbñÜ Ë Ü̈áÂñ… ±ÜäÃæçÔ Ü̈áª, D ÓÜíŸí«Ü 327 Pæãàq 
ÃÜã. ÊæáÓÝRíWæ »ÜÄÔ æ̈ Gí Ü̈ÃÜá. 

A®Ü°»ÝWÜÂ Áãàg®æ¿áw 2,44,353 ±ÜwñÜÃÜ 
PÝv…ìWÜÙÜ 8,05,042 AÖÜìÄWæ  ÓÜPÝìÃÜ 334 Pæãàq 
ÃÜã.WÜÙÜ®Üá° »ÜÄÔ æ̈. iÇæÉ¿áÈÉ ÍÜQ¤ Áãàg®æ¿áw 
5.95 Pæãàq qÅ±…WÜÙÜÈÉ ÊÜá×Ùæ¿áÃÜá EbñÜ 
±ÜÅ¿Þ~Ô¨Üáª iÇæÉ¿á ÓÝÄWæ CÇÝTæWæ 232 
Pæãàq ÃÜã.WÜÙÜá ÓÜPÝìÃÜ©í¨Ü ±ÝÊÜ£¿ÞX¨æ. 
iÇæÉ¿á 5,641 ¿ááÊÜ¯— ´ÜÇÝ®Üá»ÜËWÜÙÜá 
DÊÜÃæWæ 14 Pæãàq ÃÜã.WÜÙÜ®Üá° AÊÜÃÜ TÝñæWæ 
®æàÃÜÊÝX ÊÜWÝìÊÜOæ ÊÜÞvÜÇÝX æ̈ Gí Ü̈á iÇÝÉ 
E¨æãÂàWÜ Ë¯ÊÜá¿á PÜaæàÄ¿á A—PÝÄWÜÙÜá 
ÊÜÞ×£ ̄ àw Ü̈ÃÜá. WÝÂÃÜíq A®ÜáÐÝu®Ü ±ÝÅ—PÝÃÜ̈ Ü 
E±Ý«ÜÂPÜÒ ÓÜËáàÊÜâÇÝÉ, væàÄ ÊÜáíg|¡, ÖÜÊÜÌÚÛ 
PÜêÐæ¡àWèvÜ, aÜí Ü̈ÅÊÜåèÚ, ÖæàÊÜÞÊÜ£ ÓæàÄ Ü̈íñæ 9 
ñÝÆãÉPÜá A«ÜÂPÜÒÃÜá iÇÝÉ ÓÜËá£ ÓÜ̈ ÜÓÜÂÄ Ü̈ªÃÜá.
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Arvind SmartSpaces 
Q3 profit falls 40%

Ahmedabad: Arvind
SmartSpaces Ltd reported a 
40 per cent y-o-y decline in
consolidated net profit for
Q3FY26. Net profit attributable
to equity holders fell to ₹28.76
crore for the quarter from
₹47.7 crore a year ago.
Revenue from operations
declined 21 per cent to ₹166
crore. The real estate
developer on Tuesday named
Priyansh Kapoor as its MD and
CEO as part of a planned
leadership transition. OUR BUREAU

QUICKLY.

Tata AutoComp opens 
two factories in Sanand

Pune: Tata AutoComp Systems
has inaugurated two
manufacturing plants in
Sanand, Gujarat, strengthening
its footprint in one of India’s
key automotive hubs. The
facilities were inaugurated on
January 30 — one each for its
business units — TM
Automotive Seating Systems
Private Ltd and TACO Air
International Thermal Systems
Private Ltd. OUR BUREAU

For the first time ever, in
January, precious metals
gold and silver attracted
more inflows through ex-
change-traded funds (ETFs)
than equity schemes, which
were beaten down by mark-
to-market losses.

Combined inflow into
gold and silver ETFs hits a
high of ₹33,503 crore in
January, with gold ETFs gar-
nering ₹24,040 crore
(₹11,647 crore) and silver
ETFs ₹9,463 crore (₹3,962
crore) as investors used the
fall in precious metal prices
to pump in more money. In-
flows into equity schemes
were lower at ₹24,029 crore
in January from ₹28,054
crore in December. 

Overall, equity AUM was
down 2 per cent to ₹34.86

lakh crore (₹35.72 lakh
crore) largely due to mark-
to-market loss amid extreme
volatility.

Passive assets under man-
agement were up 6 per cent
at ₹15.41 lakh crore (₹14.57
lakh crore) with an inflow of
₹39,955 crore (₹10,756
crore), according to the As-
sociation of Mutual Funds in
India data released on
Tuesday.

STRONG DEMAND

Venkat Chalasani, CEO,
AMFI, said the demand for
investment in gold will re-
main strong as long as the
high US debt persists and
central banks buy the yellow
metal.

Silver prices were driven
by industrial demand and
firming up of prices due to
short supply in the market,
he said.

The inflows through SIPs

were unchanged compared
to ₹31,002 crore in Decem-
ber, even as SIP assets fell 2
per cent to ₹16.36 lakh crore
(₹16.63 lakh crore).

Viraj Gandhi, CEO,
SAMCO Mutual Fund, said
that, with the exception of
flexi cap schemes, all actively
managed equity schemes
displayed a significant slow-
down in collections due to
high valuations, sluggish cor-
porate results, currency de-
preciation and ongoing FII
selling.

Indian benchmarks (Sen-

sex and Nifty) have recently
underperformed the MSCI
developing market index by a
significant margin of 20 per
cent, he said.

In contrast, gold and silver
prices increased by over 70
per cent, and almost 150 per
cent in 2025, he said.

TESTING PATIENCE 

Vaiibhavv Chugh, CEO,
Abakkus Mutual Fund, said
the last 18 months have been
testing investors’ patience,
though they have shown resi-
lience. The time correction

has led to valuation froth re-
ceding from markets and,
specifically, large caps, which
attracted more inflows, he
said.

SMALL CAPS IN FOCUS

Though small caps may ap-
pear a bit expensive, he said
they hold a lot of opportunit-
ies and investors should look
at them as well.

Umesh Sharma, CIO
Debt, Wealth Company Mu-
tual Fund, said gold and
multi-asset categories con-
tinued to attract strong in-
vestor interest, with gold
ETFs posting record inflows,
driven by the superior one-
year performance. 

Their outperformance has
supported steady AUM ex-
pansion, reinforcing these
segments as preferred diver-
sification avenues amid
volatile market conditions,
he added.

Gold and silver ETFs pip equity
schemes in January inflows
BUYING THE DIP. Combined inflow into gold and silver ETFs hits a high of ₹33,503 crore

Suresh P Iyengar
Mumbai

Automobile dealers said the
near-term macro setup is
supportive thanks to a
growth-oriented Budget
with a visible thrust on infra-
structure and agriculture,
policy continuity post GST
2.0, and rate stability from
the RBI.

“There are stronger en-
quiry pipelines, tighter fol-
low-ups, and local market-
ing/ activation intensity
translating into higher con-
version potential — while
the key watch-outs remain
election-related disruptions
in select states, the usual sea-
sonality/ short-month ef-
fects, and model/ variant
availability in specific pock-
ets,” CS Vigneshwar, Presid-
ent, the Federation of Auto-

mobile Dealers Associations
(FADA), said.

STRONG FEB-MARCH

Sharing monthly retail sales
data, he said the outlook re-
mains optimistic for the next
three months. Passenger

vehicles (PV) should see a
strong February–March run
on the back of bookings, new
model/ variant releases, and
financial year-end buying
(including depreciation-led
decisions for some customer
cohorts). 

He added that April could
normalise as the festival sea-
son winds down and base ef-
fects may play out unevenly
across brands and regions.

“Two-wheeler (2W) seg-
ment is expected to stay on a
positive slope, led by conver-
sion of pending enquiries,
continued wedding/ festival
tailwinds (Shivratri, Nav-
ratri/Gudi Padwa/Ugadi),
improving rural liquidity
from crops, and rising trac-
tion in scooters, commuter
motorcycles and EV accept-
ance — though growth will
be capped where original
equipment manufacturer
(OEM) supply/ variant con-
straints persist and election
codes impact footfall,” Vign-
eshwar said.

In terms of monthly sales,
domestic PV retail sales grew
by 7.22 per cent year-on-year
(y-o-y) to 5,13,475 units in

January, as compared with
4,78,915 units in the year-
ago period. 

2W retail sales grew 21 per
cent to 18,52,870 units
(15,33,556 units).

Domestic three-wheeler
(3W) registrations grew by
19 per cent to 1,27,134 units
in January(1,07,013 units).

Commercial vehicle (CV)
sales grew 15 per cent y-o-y
to 1,07,486 units (93,410
units). 

All categories cumulat-
ively grew by around 18 per
cent y-o-y to 27,22,558 units
in January (23,14,940 units),
according to FADA.

“The growth was powered
by continued post-GST mo-
mentum, healthy rural cash
flows on the back of harvest
and weddings, and sustained
demand visibility across mo-
bility and freight,” Vignesh-
war said.

S Ronendra Singh
New Delhi

GOOD RUN. Domestic retail sales of passenger vehicles grew
7.22% year-on-year at 5,13,475 units in January B JOTHI RAMALINGAM 

Auto dealers foresee sales growth in next three months 

India has set a clear national
objective of achieving net-
zero emissions by 2070 and
its vision in the electric
vehicle (EV) space is to move
to a leadership position, set-
ting global benchmarks, HD
Kumaraswamy, Minister for
Heavy Industries and Steel
said here on Tuesday.

The Minister also said the
government was strengthen-
ing domestic manufacturing
under the ‘Make in India’ and
Aatmanirbhar Bharat initiat-
ives with an aim to build resi-
lient industries and create
sustainable livelihoods for
the youth.

PLI SCHEMES 

“Electric mobility lies at the
convergence of cleaner
growth, energy security and
industrial transformation.
To support this transition,
the government is strength-
ening the backbone of elec-
tric mobility through pro-
duction-linked incentive
(PLI) schemes for automo-
biles, auto components and
advanced battery manufac-
turing,” he said at the 5th
Global Electrification Mobil-
ity Summit organised by the
Society of Indian Auto-
mobile Manufacturers
(SIAM).

He also noted that electri-
fying commercial vehicles
and public transport de-
serves special focus, as these
segments contribute dispro-
portionately to urban pollu-
tion. “Clean mobility solu-
tions here deliver immediate
environmental and social di-
vidends,” he said.

Citing a NITI Aayog re-
port, Kumaraswamy high-
lighted that the electric mo-
bility transition is not only
an environmental imperat-
ive but also a multimillion
dollar economic opportun-
ity. “Electric mobility will
transform service delivery
through connected vehicles,
data-driven fleet manage-
ment, intelligent transport
systems, and new ownership
models,” he said.

Elaborating on the sup-
port provided by the govern-
ment to the sector, the Min-
ister noted that the Ministry
of Heavy Industries has al-
located ₹2,000 crore under
the PM E-DRIVE scheme for
setting up over 70,000 char-
ging stations nationwide.

The EV market has recor-
ded a compound annual
growth rate exceeding 60 per
cent in FY25, with EV regis-
trations (across segments)
approaching 2 million units,
Kumaraswamy added.

“From a time when elec-
tric vehicles were being sold
at about 1,500 to 2,000 units
a year, this fiscal we may end
up with almost a hundred
times growth. We are still at
around 4 per cent penetra-
tion, but it is a very large
market,” Shailesh Chandra,
President SIAM, said. 

‘India’s aim is to achieve
leadership in EV space’ 
Our Bureau
New Delhi

Minister for Heavy Industries
and Steel HD Kumaraswamy 

The cloud of uncertainty surround-
ing global trade is now lifting,
thanks to a line-up of free trade
agreements signed by India, open-
ing up opportunities in global mar-
kets, said Atul Lall, MD and Vice
Chairman of Dixon Technologies.

While exports make up a small
portion of the electronics manufac-
turing company’s current revenue,
Lall said the slew of recent FTA
wins by India are motivating the
larger industry and Dixon to rein-
vent product portfolio and prepare
to grow exports. 

“Earlier, when an element of un-
certainty was there, the address-
able opportunity, apart from mo-

biles, was largely confined to the
domestic market. Now, the oppor-
tunity opens up for the global mar-
kets,” he said at a select media in-
teraction. He acknowledged that
the industry had a lot to do to pre-
pare for this increased addressable
market in terms of talent ramp-up,
technology upgradation and
product standards. 

Weak mobile sales due to higher
memory prices in recent months
dragged Dixon’s topline in the
quarter ended December. Lall listed
servers, printers, SSD modules,
memory modules, and mechanical
components for laptops among the
various new products the company
is keen on. “Some of these are in
very early stages,” he said. 

Dixon is also keen to set up a
campus for industrial EMS activity,

wherein it will attempt to get into
automotive [electronics], he said. 

ON TALENT SHORTAGE

To further ramp up skilled talent
for the sector, Lall urged the in-

dustry to replicate what IT services
companies did 20 years ago. “We
need to have more skilling schools,
learning schools, internal partners,
external partners, and take the
skilling level to a di�erent level,
possibly adopt some ITIs, diploma
colleges,” he said. 

Appreciating the new labour
codes, he said the provision allow-
ing female workers to work at night
shift is a positive. 

With regard to India’s competit-
ors in the global arena, Lall said
some countries are ahead of India
by 8-10 years, and the supply chains
are deeply entrenched. “Once the
component ecosystem is in place,
and investments for this is already
coming in, then the whole sector is
going to become much more
stable,” he said. 

Sindhu Hariharan
Chennai

Atul Lall, past President, ELCINA and
MD & VC, Dixon Technologies BIJOY GHOSH 

FTAs are a positive for electronics export growth: Atul Lall

Chartered accountants may
soon find relief not in bal-
ance sheets but in breathing
exercises.

The Institute of Chartered
Accountants of India (ICAI)
has signed an MoU with Sri
Sri Ravi Shankar’s Art of Liv-
ing, promising “peace of
mind, clarity of thought and
emotional resilience” to CAs
and CA students through
specially curated sessions. 

The tie-up is aimed at
“overall personality develop-
ment” and the infusion of
values, ethics and moral edu-
cation, an assurance that
might come as comfort in a
profession known for dead-
lines than downtime.

Art of Living 
to help CAs
‘breathe easy’
Our Bureau
New Delhi

Veranda Learning’s commerce edu-
cation vertical is gearing up for a list-
ing by the first quarter of FY27 at a
valuation of $1 billion. 

In an interaction with businessline,
Suresh Kalpathi, Executive Director
and Chairman, Veranda Learning
Solutions, said the company expects
the demerged vertical, which in-
cludes JK Shah Classes, to lead in the
commerce education domain, tar-
geting an EBITDA of around ₹200
crore. 

He added that the separate entity
will enable the company to focus
more on the high-demand commerce
education segment.  “The financial
services industry is growing at a
rapid pace, not just through internal
demand but also o�shoring from
global players, and there is a need for
top-tier talent in this sector. We be-
lieve this would require single-
minded focus, with dedicated profes-
sionals and teams operating in this
vertical alone,” he said. 

Veranda Learning Solutions cur-
rently has a footprint in four vertic-
als — K12 education, government
test prep, commerce test prep, and
vocational training. Under its Ver-
anda 2.0 strategy, it sold its voca-
tional training business to SNVA

EduTech, acquiring a 50 per cent
stake in the latter, and is now demer-
ging its commerce vertical.

EXPANSION PLANS 

Kalpathi said the company is no
longer planning acquisitions and is
entering a phase of consolidation
and extracting maximum value from
its verticals. It is also looking to ex-
pand its K12 and test prep o�erings
to the northern and eastern markets
this year, and developing a pre-
school brand internally.

He said traction for AI-related
programmes has gone up signific-
antly over the last 2-3 years, and now
contribute over 30 per cent of the
edtech’s revenues. The organisation
is also leveraging AI in its operations,
including developing multilingual
courses and creating study material,
besides customer support, SEO and
marketing functions, he added. 

Veranda Learning to list commerce
vertical in Q1 FY27 at $1 b valuation 
Rohan Das
Chennai

Suresh Kalpathi, ED and Chairman,
Veranda Learning BIJOY GHOSH
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Arvind SmartSpaces 
Q3 profit falls 40%

Ahmedabad: Arvind
SmartSpaces Ltd reported a 
40 per cent y-o-y decline in
consolidated net profit for
Q3FY26. Net profit attributable
to equity holders fell to ₹28.76
crore for the quarter from
₹47.7 crore a year ago.
Revenue from operations
declined 21 per cent to ₹166
crore. The real estate
developer on Tuesday named
Priyansh Kapoor as its MD and
CEO as part of a planned
leadership transition. OUR BUREAU

QUICKLY.

Tata AutoComp opens 
two factories in Sanand

Pune: Tata AutoComp Systems
has inaugurated two
manufacturing plants in
Sanand, Gujarat, strengthening
its footprint in one of India’s
key automotive hubs. The
facilities were inaugurated on
January 30 — one each for its
business units — TM
Automotive Seating Systems
Private Ltd and TACO Air
International Thermal Systems
Private Ltd. OUR BUREAU

For the first time ever, in
January, precious metals
gold and silver attracted
more inflows through ex-
change-traded funds (ETFs)
than equity schemes, which
were beaten down by mark-
to-market losses.

Combined inflow into
gold and silver ETFs hits a
high of ₹33,503 crore in
January, with gold ETFs gar-
nering ₹24,040 crore
(₹11,647 crore) and silver
ETFs ₹9,463 crore (₹3,962
crore) as investors used the
fall in precious metal prices
to pump in more money. In-
flows into equity schemes
were lower at ₹24,029 crore
in January from ₹28,054
crore in December. 

Overall, equity AUM was
down 2 per cent to ₹34.86

lakh crore (₹35.72 lakh
crore) largely due to mark-
to-market loss amid extreme
volatility.

Passive assets under man-
agement were up 6 per cent
at ₹15.41 lakh crore (₹14.57
lakh crore) with an inflow of
₹39,955 crore (₹10,756
crore), according to the As-
sociation of Mutual Funds in
India data released on
Tuesday.

STRONG DEMAND

Venkat Chalasani, CEO,
AMFI, said the demand for
investment in gold will re-
main strong as long as the
high US debt persists and
central banks buy the yellow
metal.

Silver prices were driven
by industrial demand and
firming up of prices due to
short supply in the market,
he said.

The inflows through SIPs

were unchanged compared
to ₹31,002 crore in Decem-
ber, even as SIP assets fell 2
per cent to ₹16.36 lakh crore
(₹16.63 lakh crore).

Viraj Gandhi, CEO,
SAMCO Mutual Fund, said
that, with the exception of
flexi cap schemes, all actively
managed equity schemes
displayed a significant slow-
down in collections due to
high valuations, sluggish cor-
porate results, currency de-
preciation and ongoing FII
selling.

Indian benchmarks (Sen-

sex and Nifty) have recently
underperformed the MSCI
developing market index by a
significant margin of 20 per
cent, he said.

In contrast, gold and silver
prices increased by over 70
per cent, and almost 150 per
cent in 2025, he said.

TESTING PATIENCE 

Vaiibhavv Chugh, CEO,
Abakkus Mutual Fund, said
the last 18 months have been
testing investors’ patience,
though they have shown resi-
lience. The time correction

has led to valuation froth re-
ceding from markets and,
specifically, large caps, which
attracted more inflows, he
said.

SMALL CAPS IN FOCUS

Though small caps may ap-
pear a bit expensive, he said
they hold a lot of opportunit-
ies and investors should look
at them as well.

Umesh Sharma, CIO
Debt, Wealth Company Mu-
tual Fund, said gold and
multi-asset categories con-
tinued to attract strong in-
vestor interest, with gold
ETFs posting record inflows,
driven by the superior one-
year performance. 

Their outperformance has
supported steady AUM ex-
pansion, reinforcing these
segments as preferred diver-
sification avenues amid
volatile market conditions,
he added.

Gold and silver ETFs pip equity
schemes in January inflows
BUYING THE DIP. Combined inflow into gold and silver ETFs hits a high of ₹33,503 crore

Suresh P Iyengar
Mumbai

Automobile dealers said the
near-term macro setup is
supportive thanks to a
growth-oriented Budget
with a visible thrust on infra-
structure and agriculture,
policy continuity post GST
2.0, and rate stability from
the RBI.

“There are stronger en-
quiry pipelines, tighter fol-
low-ups, and local market-
ing/ activation intensity
translating into higher con-
version potential — while
the key watch-outs remain
election-related disruptions
in select states, the usual sea-
sonality/ short-month ef-
fects, and model/ variant
availability in specific pock-
ets,” CS Vigneshwar, Presid-
ent, the Federation of Auto-

mobile Dealers Associations
(FADA), said.

STRONG FEB-MARCH

Sharing monthly retail sales
data, he said the outlook re-
mains optimistic for the next
three months. Passenger

vehicles (PV) should see a
strong February–March run
on the back of bookings, new
model/ variant releases, and
financial year-end buying
(including depreciation-led
decisions for some customer
cohorts). 

He added that April could
normalise as the festival sea-
son winds down and base ef-
fects may play out unevenly
across brands and regions.

“Two-wheeler (2W) seg-
ment is expected to stay on a
positive slope, led by conver-
sion of pending enquiries,
continued wedding/ festival
tailwinds (Shivratri, Nav-
ratri/Gudi Padwa/Ugadi),
improving rural liquidity
from crops, and rising trac-
tion in scooters, commuter
motorcycles and EV accept-
ance — though growth will
be capped where original
equipment manufacturer
(OEM) supply/ variant con-
straints persist and election
codes impact footfall,” Vign-
eshwar said.

In terms of monthly sales,
domestic PV retail sales grew
by 7.22 per cent year-on-year
(y-o-y) to 5,13,475 units in

January, as compared with
4,78,915 units in the year-
ago period. 

2W retail sales grew 21 per
cent to 18,52,870 units
(15,33,556 units).

Domestic three-wheeler
(3W) registrations grew by
19 per cent to 1,27,134 units
in January(1,07,013 units).

Commercial vehicle (CV)
sales grew 15 per cent y-o-y
to 1,07,486 units (93,410
units). 

All categories cumulat-
ively grew by around 18 per
cent y-o-y to 27,22,558 units
in January (23,14,940 units),
according to FADA.

“The growth was powered
by continued post-GST mo-
mentum, healthy rural cash
flows on the back of harvest
and weddings, and sustained
demand visibility across mo-
bility and freight,” Vignesh-
war said.

S Ronendra Singh
New Delhi

GOOD RUN. Domestic retail sales of passenger vehicles grew
7.22% year-on-year at 5,13,475 units in January B JOTHI RAMALINGAM 

Auto dealers foresee sales growth in next three months 

India has set a clear national
objective of achieving net-
zero emissions by 2070 and
its vision in the electric
vehicle (EV) space is to move
to a leadership position, set-
ting global benchmarks, HD
Kumaraswamy, Minister for
Heavy Industries and Steel
said here on Tuesday.

The Minister also said the
government was strengthen-
ing domestic manufacturing
under the ‘Make in India’ and
Aatmanirbhar Bharat initiat-
ives with an aim to build resi-
lient industries and create
sustainable livelihoods for
the youth.

PLI SCHEMES 

“Electric mobility lies at the
convergence of cleaner
growth, energy security and
industrial transformation.
To support this transition,
the government is strength-
ening the backbone of elec-
tric mobility through pro-
duction-linked incentive
(PLI) schemes for automo-
biles, auto components and
advanced battery manufac-
turing,” he said at the 5th
Global Electrification Mobil-
ity Summit organised by the
Society of Indian Auto-
mobile Manufacturers
(SIAM).

He also noted that electri-
fying commercial vehicles
and public transport de-
serves special focus, as these
segments contribute dispro-
portionately to urban pollu-
tion. “Clean mobility solu-
tions here deliver immediate
environmental and social di-
vidends,” he said.

Citing a NITI Aayog re-
port, Kumaraswamy high-
lighted that the electric mo-
bility transition is not only
an environmental imperat-
ive but also a multimillion
dollar economic opportun-
ity. “Electric mobility will
transform service delivery
through connected vehicles,
data-driven fleet manage-
ment, intelligent transport
systems, and new ownership
models,” he said.

Elaborating on the sup-
port provided by the govern-
ment to the sector, the Min-
ister noted that the Ministry
of Heavy Industries has al-
located ₹2,000 crore under
the PM E-DRIVE scheme for
setting up over 70,000 char-
ging stations nationwide.

The EV market has recor-
ded a compound annual
growth rate exceeding 60 per
cent in FY25, with EV regis-
trations (across segments)
approaching 2 million units,
Kumaraswamy added.

“From a time when elec-
tric vehicles were being sold
at about 1,500 to 2,000 units
a year, this fiscal we may end
up with almost a hundred
times growth. We are still at
around 4 per cent penetra-
tion, but it is a very large
market,” Shailesh Chandra,
President SIAM, said. 

‘India’s aim is to achieve
leadership in EV space’ 
Our Bureau
New Delhi

Minister for Heavy Industries
and Steel HD Kumaraswamy 

The cloud of uncertainty surround-
ing global trade is now lifting,
thanks to a line-up of free trade
agreements signed by India, open-
ing up opportunities in global mar-
kets, said Atul Lall, MD and Vice
Chairman of Dixon Technologies.

While exports make up a small
portion of the electronics manufac-
turing company’s current revenue,
Lall said the slew of recent FTA
wins by India are motivating the
larger industry and Dixon to rein-
vent product portfolio and prepare
to grow exports. 

“Earlier, when an element of un-
certainty was there, the address-
able opportunity, apart from mo-

biles, was largely confined to the
domestic market. Now, the oppor-
tunity opens up for the global mar-
kets,” he said at a select media in-
teraction. He acknowledged that
the industry had a lot to do to pre-
pare for this increased addressable
market in terms of talent ramp-up,
technology upgradation and
product standards. 

Weak mobile sales due to higher
memory prices in recent months
dragged Dixon’s topline in the
quarter ended December. Lall listed
servers, printers, SSD modules,
memory modules, and mechanical
components for laptops among the
various new products the company
is keen on. “Some of these are in
very early stages,” he said. 

Dixon is also keen to set up a
campus for industrial EMS activity,

wherein it will attempt to get into
automotive [electronics], he said. 

ON TALENT SHORTAGE

To further ramp up skilled talent
for the sector, Lall urged the in-

dustry to replicate what IT services
companies did 20 years ago. “We
need to have more skilling schools,
learning schools, internal partners,
external partners, and take the
skilling level to a di�erent level,
possibly adopt some ITIs, diploma
colleges,” he said. 

Appreciating the new labour
codes, he said the provision allow-
ing female workers to work at night
shift is a positive. 

With regard to India’s competit-
ors in the global arena, Lall said
some countries are ahead of India
by 8-10 years, and the supply chains
are deeply entrenched. “Once the
component ecosystem is in place,
and investments for this is already
coming in, then the whole sector is
going to become much more
stable,” he said. 

Sindhu Hariharan
Chennai

Atul Lall, past President, ELCINA and
MD & VC, Dixon Technologies BIJOY GHOSH 

FTAs are a positive for electronics export growth: Atul Lall

Chartered accountants may
soon find relief not in bal-
ance sheets but in breathing
exercises.

The Institute of Chartered
Accountants of India (ICAI)
has signed an MoU with Sri
Sri Ravi Shankar’s Art of Liv-
ing, promising “peace of
mind, clarity of thought and
emotional resilience” to CAs
and CA students through
specially curated sessions. 

The tie-up is aimed at
“overall personality develop-
ment” and the infusion of
values, ethics and moral edu-
cation, an assurance that
might come as comfort in a
profession known for dead-
lines than downtime.

Art of Living 
to help CAs
‘breathe easy’
Our Bureau
New Delhi

Veranda Learning’s commerce edu-
cation vertical is gearing up for a list-
ing by the first quarter of FY27 at a
valuation of $1 billion. 

In an interaction with businessline,
Suresh Kalpathi, Executive Director
and Chairman, Veranda Learning
Solutions, said the company expects
the demerged vertical, which in-
cludes JK Shah Classes, to lead in the
commerce education domain, tar-
geting an EBITDA of around ₹200
crore. 

He added that the separate entity
will enable the company to focus
more on the high-demand commerce
education segment.  “The financial
services industry is growing at a
rapid pace, not just through internal
demand but also o�shoring from
global players, and there is a need for
top-tier talent in this sector. We be-
lieve this would require single-
minded focus, with dedicated profes-
sionals and teams operating in this
vertical alone,” he said. 

Veranda Learning Solutions cur-
rently has a footprint in four vertic-
als — K12 education, government
test prep, commerce test prep, and
vocational training. Under its Ver-
anda 2.0 strategy, it sold its voca-
tional training business to SNVA

EduTech, acquiring a 50 per cent
stake in the latter, and is now demer-
ging its commerce vertical.

EXPANSION PLANS 

Kalpathi said the company is no
longer planning acquisitions and is
entering a phase of consolidation
and extracting maximum value from
its verticals. It is also looking to ex-
pand its K12 and test prep o�erings
to the northern and eastern markets
this year, and developing a pre-
school brand internally.

He said traction for AI-related
programmes has gone up signific-
antly over the last 2-3 years, and now
contribute over 30 per cent of the
edtech’s revenues. The organisation
is also leveraging AI in its operations,
including developing multilingual
courses and creating study material,
besides customer support, SEO and
marketing functions, he added. 

Veranda Learning to list commerce
vertical in Q1 FY27 at $1 b valuation 
Rohan Das
Chennai

Suresh Kalpathi, ED and Chairman,
Veranda Learning BIJOY GHOSH
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